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To Our Shareholders 

 
Integrated Solution 
 
Glenbriar designs, implements and delivers a complete technology suite optimized to the needs of our 
clients.  We have developed or selected Web based software products, business VoIP solutions and 
managed services solutions which are all best of class in ease of use, functionality and cost.  
Combining proprietary and third party equipment and software, this suite is composed of state of the 
art solutions that deliver unparalleled value and flexibility for our clients. 
 
Managed Services 
 
Glenbriar implemented its Managed Services (MS) model in fiscal 2007.  MS provides a scalable, 
highly efficient, and cost effective outsourcing solution for corporate IT and telecom. Core services 
include service desk and end-user support, remote monitoring and performance reporting, 
infrastructure design, execution and maintenance, and corporate communications. By leveraging 
Glenbriar’s national team of specialized consultants and engineers, clients realize greatly increased 
business efficiencies over “in-house” IT staffing solutions. 
 
Business VoIP 
 
Glenbriar’s Business VoIP Solution combines ShoreTel phones, switches and software with custom 
integration applications to produce a truly superior deployment.  Glenbriar integrates its clients’ 
business needs into its corporate communications system, fully leveraging existing databases and 
architecture into a cohesive and functional business system, including CRM and ERP integration. 
 
Enterprise Web Software 
 
Peartree Software Inc., Glenbriar’s software division, completed its multi-location release in fiscal 
2007.  The process of moving all existing XML software clients to the new version is substantially 
complete, so that all Dealership and SMB installs are now benefitting from the rich functionality of the 
new release.  
 
Robert Matheson, President & CEO 
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MANAGEMENT DISCUSSION AND ANALYSIS (Form 51-102F1) 

 
This information is given as of January 24, 2008.  As of the date of this report: (a) there are 
30,892,428 Glenbriar voting common shares issued and outstanding; and (b) there is no other class 
or series of shares issued, and no warrants or options or other rights to acquire additional common 
shares outstanding. 

 

Description of Business 

 
Glenbriar Technologies Inc. (CNQ: GBRT) delivers single-source leading-edge technology solutions 
to businesses through a Managed Services (MS) infrastructure.  This approach integrates technology 
management, business VoIP and Web based enterprise software modules.  Glenbriar has offices in 
Alberta, British Columbia and Ontario.  Glenbriar’s software division is called Peartree Software Inc. 
 

 
Mission Statement 

Glenbriar’s mission is to deliver a simple, reliable and affordable suite of 
integrated technology solutions optimized for small and medium enterprises. 

 

 
Glenbriar provides the best available technologies for its small and medium business (SMB) clients by 
both creating proprietary solutions and indentifying and enhancing third party solutions.  Through the 
use of best practices, adherence to corporate standards and optimizing business workflow, Glenbriar 
is delivering those best-of-breed solutions on a continuous, single vendor basis. 
 
Glenbriar provides, supports and maintains an integrated suite of Internet business technology 
solutions optimized for business at higher service levels and lower total cost of ownership through a 
single source.  All of the provided functions in the Glenbriar suite are mission critical to the customer.  
Empirical data indicates that when a vendor supplies two or more solutions to the same customer, 
loyalty from that customer grows fivefold.  These factors result in strong customer loyalty, strong 
recurring revenue, and excellent long term sustainability. 
 

Managed Services 

 
Glenbriar implemented a Managed Services (MS) and Helpdesk infrastructure during fiscal 2007 to 
provide a more complete and continuous IT services offering to its corporate clientele.  This model 
includes remote systems monitoring of critical functions.  It is expected that as this model is rolled out, 
it will form a common basis for supporting all of Glenbriar and Peartree’s customers.  This change has 
already resulted in improved efficiencies for IT consulting. 
 
The MS model leverages Glenbriar’s existing core competencies and packages its technology 
management offering into a high reliability, lower cost “outsourced” product.  The client receives more 
professional and knowledgeable technology management at a lower total cost of ownership (TCO) 
and higher service delivery (SD), which responds instantly to the client’s growth patterns. Glenbriar 
improves service delivery to its clients while enhancing operational efficiency, increases cross selling 
opportunities, and drives up margins.  Client loyalty strengthens when multiple solutions are provided 
from one source. 
 
Glenbriar MS provides a scalable and highly efficient, cost effective outsourcing solution for corporate 
IT and telecom functions. Core services supported include Service Desk and end-user support, 
remote monitoring and performance reporting, infrastructure design, execution and maintenance, and 
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corporate communications. By leveraging Glenbriar’s national team of specialized consultants and 
engineers, clients realize greatly increased business efficiencies over “in-house” IT staffing solutions. 
 
Glenbriar’s initial MS implementations were developed to meet the specific needs of junior to mid-
sized oil and gas clients.  Subsequent implementations have addressed the needs of nonprofit clients 
and clients in other industries. 

Glenbriar added a Managed Perimeter Defence Service to its MS offering in the second quarter.  This 
service permits a small business to obtain virus, spyware, malware, adware and spam protection on a 
managed basis for a low monthly service fee.  Filters are updated several times daily, and clients are 
able to maintain spam protection on an individual user basis even when that user deploys multiple 
access and logon methods. Experience to date confirms that the MS model results in lower costs for 
clients with a more predictable cash flow for Glenbriar. 

Business VoIP 

 
Glenbriar’s Business VoIP Solution combines ShoreTel phones, switches and software with Cisco 
networking equipment and Glenbriar’s enhancements to produce a truly superior deployment. 

Glenbriar added Apropos, a multimedia rich contact centre, to its business VoIP platform in the third 
quarter.  Apropos is fully integrated with Glenbriar’s solutions. Glenbriar updated its existing client 
base to ShoreTel 7, which enhances ease-of-use for both end users and IT managers through 
additional personalization options, tools to decrease the cost of implementation, and new switch 
models. 

 
Glenbriar continued the replacements of recently installed Cisco and Avaya VoIP equipment at 
locations throughout North America and Europe for PEER 1 Networks of Vancouver, BC.  PEER 1 is 
a leader in Internet infrastructure solutions, delivering highly scalable and reliable bandwidth, co-
location and dedicated hosting packages to over 15,000 customers from 17 locations across North 
America and Europe. 
 
Glenbriar installed a business VoIP system for the head office of a real estate company in Vancouver, 
which included advanced voice recognition capabilities. 
 
Glenbriar completed the installation of a business VoIP system for a private oilfield service company 
at its head office in Calgary and its field office in Red Deer.  Additional locations are expected to be 
added in the US and Canada.  These installations are part of a complete WAN solution to integrate all 
of this client’s operations as it moves forward with its international expansion. 
 
Glenbriar installed business VoIP system in the Oakville office of a national provider of occupational 
health and safety products and services.  It is expected that additional sites will be added over the 
course of the next year, including several additional locations in Alberta. 
 
Glenbriar has received an order to install a business VoIP solution for a self-regulatory organization 
responsible for maintaining professional accounting designations in Alberta.  This order includes 
database integration, SQL lookups, and voice recognition components. 
 
A B.C. private school increased its existing installed business VoIP system by 80 seats to 
accommodate its residences during June 2007.   
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Glenbriar released an update version of its Greeting Assistant software product in the second quarter.  
Enhancements include moving the database from Access to SQL, and improved integration with both 
the ShoreTel desktop and .NET Framework. 
 

Peartree Software 

 
Peartree Software has been providing integrated 
software solutions for over 20 years.  Peartree’s 
application software and services add ongoing 
value to its customers and support their mission 
critical business operations. Peartree Software 
develops, sells and supports proprietary vertical 
market software for manufacturers, distributors, 
dealerships and professional services. 
 
Building on a research and development project 
initiated two years ago and still underway, 
Peartree has rewritten and repositioned its 
software product line to make it state-of-the-art, 
Web-based and easy and intuitive to use.  Despite 
a simplified interface, the products retain all of the 
experience and integration gained over the last 
two decades. 
 
Harvest Reports.  Peartree Software Inc., 
Glenbriar’s software division, continued to roll out 
new implementations of its forecasting module for 
its ERP client base using its internally developed 
Harvest Reports tool in the third quarter.  Harvest 
Reports enables clients to extract information from 
Web and text-based enterprise software and 
generate commercial quality graphically enabled 
electronic reports using a simple user interface. 

 
XML Software.  Peartree Software’s Dealership Software is a fully integrated web-enabled package 
supporting both hosted and ASP/SaS implementations.  It was designed to be simple to use, reliable, 
and affordable to any size dealership within any market including RV, power sport, marine, motorcycle 
and auto.  Peartree Software’s mission is to satisfy the needs of customers by simplifying 
transactional processing through integration.  Data is entered only once and is processed throughout 
the chain.  This ensures accuracy of data and increased productivity within every department from 
sales to accounting. 
 
Peartree released Dealership Management 3.0 Multi-location during the third quarter.  This release 
extends the rich functionality of prior releases to include full support for multi-location dealerships.  
Peartree extended this new functionality to its SMB product in the fourth quarter, including support for 
multi-company reports and consolidated financial statements.  Peartree will be upgrading its existing 
client base of Dealership and SMB installs to the new release over the coming months.  Once this 
process is complete, all clients using the XML software will be on the same release. 
 
Peartree installed its updated SMB product for a customer that specializes in salt distribution, with a 
customer base of over 13,000.  Because Peartree’s software is Web based, this customer will operate 
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on an ASP platform with zero deployment at the customer site, eliminating the complexity of servers, 
thin client software and remote client deployment. 
 
Peartree is also rolling out a dealership related business with 70 locations across Canada.  This client 
will operate on a similar platform as the SMB customer, except that the client has elected to host its 
own Web server. 

Sales Methodology 

Over the last three decades, technology companies have had to develop and implement sound 
business strategies that respond to the sudden impact and resulting turbulence created from new and 
constantly changing technologies.  There are two approaches typically used, one that focuses on 
selling hardware, software and project work, and the other focuses on solutions. 
 
Hardware and project focused companies emphasize hardware and project work, and are always 
seeking new accounts.  Sales people are pushed to meet quotas, with little attention on what is best 
for the client.  These companies often compete regularly for requests for proposals (RFP) from large 
companies or government agencies for hardware and software procurement or project work.  
Turnover rates are typically high for customers and sales people, with high sales volume and low 
margins. 
 
Solution focused companies bring much more value to their customers by solving their business 
problems through the right combination and balance of technology, services and support. These 
companies seek to understand the problems and challenges that the prospect has and then 
presenting a solution that includes the right mix of product, services and support. These companies 
possess a client-focused strategy, operational infrastructure and talented professionals that 
concentrate on building client/partner relationships that will grow and flourish, producing increasing 
revenues over the long term. 
 
Glenbriar has a dedicated business philosophy that places a paramount value on growing with its 
existing clients, as well as developing new accounts. Since inception, Glenbriar has implemented a 
solution-focused approach with great success by offering the right combination and balance of 
technology, services and support solutions to its clients.  
 
Glenbriar is implementing the best features of a solutions and products approach to maximize its long 
term potential. Glenbriar is committed to an ongoing program of investment in the research and 
development of a proprietary line of software products and solutions. These address many segments 
within the global SMB marketplace and enable Glenbriar to seize on a multitude of cross-selling 
opportunities within its established and future client base, as well as to serve as a platform for future 
expansion. 

Intellectual Property 

All of Glenbriar’s sales are arm’s length sales to third parties outside the consolidated entity.  Software 
licences are renewable annually, and renewal is required for the software to continue to function.  
Peartree’s initial products were developed in the 1980s.  Peartree owns the copyright to its source 
code, and has a number of employees with over a decade of experience with its products.  Glenbriar 
is a registered trade mark in Canada for the lines of business in which it operates.  In addition, 
Glenbriar and Peartree resell third party products and licences which include intellectual property 
aspects, and rely upon the third party’s representations as to the validity of any patents, copyrights or 
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other intellectual property rights.  Glenbriar is not aware of any issues relating to any of the intellectual 
property rights described above.  

Market Conditions 

The IT services, enterprise software and enterprise communications markets are large and highly 
competitive.  There are over 13,000 IT service providers and up to US$26 billion of annual enterprise 
software revenues in North America.  These markets have generally been subject to a great deal of 
consolidation and business failures during the technology market downturn in the first half of the 
decade.  Glenbriar has grown and survived during this difficult market period despite inadequate 
capitalization.  Glenbriar believes the current market provides good opportunities for growth through 
acquisitions and development of niche products and services. 
 

Financial Review 

 
The Accounting Standards Board has recommended that Canada should shift from Canadian 
generally accepted accounting principles (GAAP) to International Financial Reporting Standards 
(IFRS) over the next 4 years.  IFRS is already the standard in Australia, New Zealand, Japan and the 
European Union.  The US Securities and Exchange Commission reached an agreement with the EU 
in April 2005 that will allow foreign issuers to use IFRS in their US filings without US GAAP 
reconciliation by 2009.  IFRS may result in significant changes to financial statements over the next 4 
years.  See note 2 of Notes to Consolidated Financial Statements for further details. 
 
In 2005, the 30% restriction on foreign content in Canadian pension funds and RSPs was eliminated.  
Over 90% of Glenbriar’s shareholders are in Canada.  There is currently limited access in the US and 
Europe to Canadian markets.  Changes are underway that are expected to make markets more 
global, such as consolidation of ownership of major stock exchanges.  Glenbriar has not traditionally 
been aligned with any brokerage firms, which has limited market activity in its stock to retail investors 
acting independently.  Any change in this status could have a significant impact on market activity.  
Harmonization of Canadian and international securities markets and accounting standards are 
expected to have a long term effect on the valuation of Canadian equities. 
 
Selected Financial Information 
 

Selected Annual Financial Information ($) Year ended September 30 

2007 2006 2005 

Revenue – continuing operations 5,509,868 5,110,086 4,752,300 

Revenue – discontinued operations - - 134,038 

Revenue – total 5,509,868 5,110,086 4,886,338 

Income before tax from continuing operations 53,789 149,079 78,891 

Income (loss) from continuing operations (19,211) 69,079 74,459 

  -per share (basic and diluted) (0.001) 0.002 0.003 

Net income (19,211) 69,079 150,135 

  -per share (basic and diluted) (0.001) 0.002 0.006 

Total assets 5,033,528 4,848,815 4,241,798 

Long term liabilities 125,000 - - 

Dividends - - - 

 
Revenue from discontinued operations refers to gas revenue.  The gas property was sold in early 
fiscal 2005.  The rise in the Canadian dollar against the US dollar over the past 2 years has reduced 
revenue, as Peartree’s US sales are made in US dollars.  Income and assets for 2007 reflect tax 
adjustments set forth below.  Income for 2006 includes a $40,000 increase in provision for income 



 
 

   Business-driven technology 

  

  
8 

MANAGED SERVICES ♦ VoIP ♦ SOFTWARE  . 

 

taxes which relates to 2005, but which was not considered sufficiently material to require restatement 
of 2005 earnings. 
 
During 2007, certain previous claims for the federal and provincial investment tax credits were 
assessed by the Canada Revenue Agency.  As a result, the increase of the software assets by the 
investment tax credits has been adjusted by $294,393, with a corresponding decrease in the future tax 
asset of $200,338 and in accounts receivable of $94,055.  These adjustments have been recorded in 
2007 as a change in estimates for accounting purposes. All of these changes are reflected only in the 
fourth quarter of 2007. 

 

Selected Quarterly Financial 
Information ($) 

Quarter ended 

2007 2006 2005 

Sept 30 Jun 30 Mar 31 Dec 31 Sept 30 June 30 Mar 31 Dec 31 

Revenue 1,378,140 1,430,858 1,449,718 1,251,152 1,109,225 1,321,454 1,457,958 1,221,449 

Income from continuing operations (209,293) 124,080 (6,113) 72,115 (109,729) 53,634 38,453 86,721 

  -per share (basic and diluted) (0.007) 0.004 - 0.002 (0.004) 0.002 0.001 0.003 

Net income (209,293) 124,080 (6,113) 72,115 (109,729) 53,634 38,453 86,721 

  -per share (basic and diluted) (0.007) 0.004 - 0.002 (0.004) 0.002 0.001 0.003 

 
Revenue increased 24% for the quarter ended September 30, 2007 from the same quarter in 2006.  
Losses for the quarters ended September 30, 2007 and 2006 reflect mainly year end changes to:  
1) increase the amount of software development being expensed instead of capitalized, some of 
which relates to prior quarters; and 2) adjustments to future tax expense to reflect reduced future 
income tax rates.  Rising sales reflect increases in managed services and software sales. 
  
Glenbriar has not paid dividends and has no current intention of doing so. 
 
Liquidity and Capital Resources 
 
As of September 30, 2007, Glenbriar had a working capital deficiency of $140,848, compared to 
working capital of $57,346 at September 30, 2006.  This change reflects reduced receivables from tax 
authorities as set forth in note 3 of Notes to Consolidated Financial Statements, as well as investment 
of working capital in software assets.  Marketable securities reflect shares obtained under the debt 
settlement agreement set forth in note 9 of Notes to Consolidated Financial Statements.  Inventory 
changes reflect normal business fluctuations.  Inventory is considered relatively liquid.  The deferred 
revenue account of $254,915 is all attributable to Peartree, and represents payments made for annual 
software maintenance fees, which revenues are deferred and brought into revenue monthly as 
services are performed. 
 
Glenbriar received $87,100 of leasehold allowances for its Calgary office in fiscal 2004, and $43,107 
for its Waterloo office in fiscal 2006, which are being amortized over the respective 5 year terms of the 
leases.  These allowances include leasehold improvements and rent free periods. 
 
The operating line of credit was $431,733 as of September 30, 2007, which is up from $304,111 
recorded a year earlier.  The $125,000 loans payable as of September 30, 2007 is owed to Glenbriar’s 
officers.  See note 9 of Notes to Consolidated Financial Statements. 
 
Glenbriar has no off-balance sheet arrangements. 
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Glenbriar’s long term financial commitments for office leases are as follows: 
 

Fiscal period $ 

2008 151,884 
2009 110,901 
2010 62,284 
2011 26,207 

 
Glenbriar may be required to seek additional equity or debt financing, reduce its operations or to limit 
its growth in order to maintain liquidity.  In addition, Glenbriar does not have adequate surplus capital 
on hand to pursue its research and development activities at an optimal rate, to establish and 
implement a robust marketing and sales program, and to make strategic acquisitions.  Accordingly, 
Glenbriar may reasonably be expected to issue additional equity or take on more debt in order to 
obtain the additional resources which it believes are necessary to enable it to seek to achieve the 
growth rates which are sought by investors and shareholders.  If additional equity is issued, existing 
shareholders may experience dilution of their shareholdings.  If additional debt is taken on, the 
business could be put at greater risk of not being able to survive downturns in business cycles, the 
loss of major accounts, or other negative events. 
 
Results from Operations 
 
Earnings before taxes and discontinued operations decreased to $53,789 for fiscal 2007 from 
$149,079 for fiscal 2006, primarily due to increased proportion of software development expenses 
being included in general and administrative expense.  Overall gross margin remained steady at 24%.  
 
Revenue. Results for the year ended September 30, 2007 reflect:  a) increased sales of managed 
services, reflecting Glenbriar’s focus on that area; b) reduced equipment prices due to industry trends 
and the rise of the Canadian dollar were more than offset by increases in volume and a higher 
proportion of equipment sales from VoIP and software products; and c) a decrease in revenue from 
US sources for Peartree caused by the rise of the Canadian dollar relative to the US dollar. 
 
Expense.  Cost of goods sold was in line with sales volumes, but equipment and software sales 
margin improved due to higher proportion of VoIP and proprietary software sales.  Managed services 
margin was lower due to the cost of implementing the managed services infrastructure.  This is 
expected to improve as more clients are moved into the managed services model.  General and 
administrative expense rose due to the cost of implementing the managed services infrastructure and 
the lower rate of capitalization of software development.  Foreign exchange losses reflect changes in 
the value of the Canadian dollar relative to the US dollar.  Amortization expense did not change 
materially from the prior year period.  See note 3 of Notes to Consolidated Financial Statements. 
 
Accounts receivable.  The balance for fiscal 2007 reflects 60 days of sales, which is down from 83 
days of sales for 2006, reflecting improved collection rates. 
  
Accounts payable and accrued liabilities.  The decrease in this account to $524,989 at the end of 
fiscal 2007 from $665,084 for fiscal 2006 reflects management advances shown under loans payable. 
 
Deferred revenue.  This account is all attributable to Peartree, and represents payments received 
from customers in advance for annual software maintenance fees, which is brought into revenue 
monthly as services are performed. 
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Disclosure Controls 
 
Glenbriar management reviewed the effectiveness of Glenbriar’s disclosure controls and procedures 
as of September 30, 2007, and determined that they are adequate for a public company of Glenbriar’s 
size and complexity.   
 
Related Party Transactions 
 
To assist in maintaining working capital margining ratios, management had advanced $125,000 to the 
Corporation as of December 31, 2006.  During the second quarter, management purchased 1,500,000 
common shares from treasury by way of private placement at $0.07 per share, for total proceeds of 
$105,000.  The closing price was $0.05 per share on the day before the private placement was 
announced. 
 
Glenbriar entered into a debt settlement agreement with Platinum Communication Corporation (TSX-
V: PCS) in July 2007, by which Platinum issued 390,538 Common Shares at $0.22 per share in 
settlement of debt obligations owed to Glenbriar of $85,918.  These obligations were incurred under a 
joint venture marketing agreement between the parties dated January 27, 2006, which remains in full 
force and effect.  The last closing price for Platinum’s Common Shares on the TSX Venture Exchange 
prior to the date of the settlement agreement was $0.23 per share.  Robert D. Matheson is CEO, 
director, and shareholder of both companies, and this settlement was approved by the disinterested 
directors of both companies. 
 
Additional lnformation 
 
Additional information about Glenbriar is available from Glenbriar’s website at www.glenbriar.com, the 
CNQ website at www.cnq.ca, the Sedar website at www.sedar.com, or by request from Glenbriar’s 
head office at 301, 401 – 9 Ave SW, Calgary, AB  T2P 3C5 (Phone 403-233-7300 x117). 
  

http://www.glenbriar.com/
http://www.cnq.ca/
http://www.sedar.com/
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Collins Barrow Calgary LLP 
1400, 777 – 8 Ave SW 
Calgary, AB  T2P 3R5 
 
Telephone: +1-403-298-1500 
Facsimile: +1-403-298-5814 
www.collinsbarrow.com 

 
 

Auditors’ Report 
 

To the Shareholders of  

Glenbriar Technologies Inc.: 

 

 

We have audited the consolidated balance sheet of Glenbriar Technologies Inc. as at September 30, 2007 and 

the consolidated statements of loss and retained earnings and cash flows for the year then ended.  These 

consolidated financial statements are the responsibility of the Corporation’s management.  Our responsibility is 

to express an opinion on these consolidated financial statements based on our audit. 

 

We conducted our audit in accordance with Canadian generally accepted auditing standards.  Those standards 

require that we plan and perform an audit to obtain reasonable assurance whether the financial statements are 

free of material misstatement.  An audit includes examining, on a test basis, evidence supporting the amounts 

and disclosures in the financial statements.  An audit also includes assessing the accounting principles used and 

significant estimates made by management, as well as evaluating the overall financial statement presentation. 

 

In our opinion, these consolidated financial statements present fairly, in all material respects, the financial 

position of the Corporation as at September 30, 2007 and the results of its operations and its cash flows for the 

year then ended in accordance with Canadian generally accepted accounting principles. 

 

The consolidated financial statements as at September 30, 2006 and for the year then ended were audited by 

other auditors, who expressed an opinion without reservation on those statements in their report dated December 

1, 2006, except as to notes 5 and 13, which were dated as of January 18, 2007. 

 

 

 

Calgary, Alberta (signed) “Collins Barrow Calgary LLP” 

November 30, 2007  Chartered Accountants 
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GLENBRIAR TECHNOLOGIES INC.  

Consolidated Balance Sheets 
September 30, 2007 and 2006 

 2007 2006 

 $ $ 

ASSETS   

CURRENT   

 Accounts receivable 904,290 1,158,692 

 Inventory 54,078 62,085 

 Marketable securities, at fair value (note 9) 82,013 -      

 Prepaid expenses 30,408 53,982 

 1,070,789 1,274,759 

   

Software assets (note 3) 1,947,254 1,276,191 

Other capital assets (note 3) 214,192 223,234 

Goodwill 1,023,756 1,023,756 

Future income taxes (note 7) 777,537 1,050,875 

 5,033,528 4,848,815 

   

LIABILITIES   

CURRENT   

 Revolving credit facility (note 4) 431,733 304,111 

 Accounts payable and accrued liabilities 524,989 665,084 

 Deferred revenue 254,915 248,218 

 1,211,637 1,217,413 

   

Deferred leasehold allowances (note 3) 41,900 62,200 

Loans payable (note 5) 125,000 -      

 1,378,537 1,279,613 

   

SHAREHOLDERS’ EQUITY   

 Share capital (note 6) 3,432,174 3,327,174 

 Retained earnings  222,817 242,028 

 3,654,991 3,569,202 

 5,033,528 4,848,815 

   

APPROVED BY THE BOARD   

. . . . . . . . . . . . . . . . Director   

. . . . . . . . . . . . . . . . Director   
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GLENBRIAR TECHNOLOGIES INC. 

Consolidated Statements of (Loss) Earnings and Retained Earnings 
Years Ended September 30, 2007 and 2006 

 2007 2006 

 $ $ 

   

REVENUE   

 Managed information services 3,105,289 2,778,758 

 Equipment and software sales 2,394,014 2,323,070 

 Interest and other income 10,565 8,258 

 5,509,868 5,110,086 

   

EXPENSES   

 Managed information services 2,425,284 1,974,381 

 Cost of goods sold 1,757,604 1,900,173 

 General and administrative 1,115,915 946,686 

 Amortization 109,492 99,081 

 Interest and bank charges 44,923 24,267 

 Foreign exchange loss  2,861 16,419 

 5,456,079 4,961,007 

 

EARNINGS BEFORE INCOME TAXES 
 

53,789 

 

149,079 

   

   Provision for future income taxes (Note 7) 73,000 80,000 

   

NET (LOSS) EARNINGS (19,211) 69,079 

   

RETAINED EARNINGS, BEGINNING OF YEAR 242,028 172,949 

   

RETAINED EARNINGS, END OF YEAR 222,817 242,028 

   

EARNINGS PER SHARE   

 Basic and diluted  (0.001)  0.002 

 

WEIGHTED AVERAGE SHARES OUTSTANDING  
 Basic and diluted 30,429,610 28,202,857 
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GLENBRIAR TECHNOLOGIES INC.  

Consolidated Statements of Cash Flows 
Years Ended September 30, 2007 and 2006 

 2007 2006 

 $ $ 

CASH FLOWS RELATED TO THE   

 FOLLOWING ACTIVITIES:   

    

OPERATING   

 Net (loss) earnings (19,211) 69,079 

 Adjustments for:   

  Provision for future income taxes 73,000 80,000 

  Amortization 

  Amortization of deferred leasehold allowance 

  Unrealized loss on marketable securities 

109,492 

(20,300) 

3,905 

99,081 

-       

-       

 146,886 248,160 

   

 Changes in non-cash working capital (note 11) 22,612   20,378 

 169,498 268,538 

   

FINANCING   

 Issuance of common shares 105,000 295,450 

 Change in revolving credit facility 127,622 (14,108) 

 Loan proceeds 75,000 -       

 307,622 281,342 

   

INVESTING   

 Capital expenditures (60,450) (68,740) 

    Increase in software assets (416,670) (481,140) 

 (477,120) (549,880) 

   

NET CHANGE AND CASH, END OF YEAR -       -      

   

Supplementary cash flow information (note 11)   
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Notes to Consolidated Financial Statements 
 

1. BASIS OF PRESENTATION 
 

Glenbriar Technologies Inc. (“Corporation”) was incorporated under the Business Corporations Act (Alberta) on July 15, 

1994.  The consolidated financial statements for the years ended September 30, 2007 and 2006 include the accounts of its 

only active subsidiary, Peartree Software Inc. (“Peartree”). As at September 30, 2007 and 2006, the Corporation operated 

primarily in the information technology sector and had only one reportable operating segment. 

 
 

2. SIGNIFICANT ACCOUNTING POLICIES 
 

Measurement uncertainty 

The preparation of the Corporation’s consolidated financial statements in conformity with Canadian generally accepted 

accounting policies requires management to make estimates and assumptions that affect the reported amounts of assets and 

liabilities at the date of the consolidated financial statements and the reported amounts of revenue and expense during the 

reporting periods presented.  Significant estimates include the assessment of recoverability of carrying values of the 

Corporation’s software and other capital assets, goodwill and future income tax assets.  Actual results could differ from the 

estimates. 
 

Revenue recognition 

Equipment and software sales relate to proprietary software and products purchased and resold to customers.  The revenue 

from these sales is recognized upon shipment.  Managed information services revenue is recognized as services are rendered.  

In cases where collectability is not reasonably assured, revenue is recognized when the cash is collected.  Payments received 

in advance of services rendered are deferred until such time as the services are performed. 
 

Inventory 

Inventory is comprised of equipment and spare parts and is carried at the lower of cost and net realizable value. 

 

Software assets 

Research and development costs incurred prior to the establishment of the technological and financial feasibility of a 

particular software project are expensed as incurred.  Software development is capitalized when the technological and 

financial feasibility of a project is established.  Amortization of software assets is calculated based on 40% of the value of the 

related software sale.  This estimate is reviewed quarterly. 
 

If a permanent impairment in value is determined, the carrying value of the software assets is written down to recoverable 

value and the excess is charged to earnings.  The net recoverable value is based on management’s estimate of future cash 

flows from the related software asset.  There was no impairment of software assets during the years ended September 30, 

2007 or 2006. 
 

Other capital assets 

Computers and office equipment are depreciated using the declining-balance method at rates ranging from 20% - 30% per 

year.  Leasehold improvements are amortized over the term of the lease (5 years).  If there is an indication of impairment to 

the carrying value of these assets, a reduction of the carrying value to the fair value would be recorded as an expense. 
 

Goodwill 

Goodwill represents the excess of the purchase price over the value attributed to net tangible and intangible assets acquired.  

Goodwill is assessed for a permanent impairment in value on an annual basis by comparing the carrying value of the 

applicable reporting unit to its estimated fair value.  Fair value is determined based on management’s estimates of future cash 

flows.  There was no impairment of goodwill recorded during the years ended September 30, 2007 or 2006. 
 

Foreign currency transactions 

Revenue and expenses are recorded at the average rate of exchange in effect at the transaction dates. Monetary assets and 

liabilities relating to foreign exchange transactions are recorded at rates of exchange in effect at the balance sheet date and 

any resulting gains or losses recorded in income for the period.  

 

Income taxes 

The Corporation uses the liability method of accounting for income taxes.  Under this method, temporary differences arising 

from the differences between the tax basis of an asset or liability and its carrying amount on the balance sheet are used to 
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calculate future income tax liabilities or assets.  Future income tax liabilities or assets are calculated using substantively 

enacted tax rates anticipated to apply in the periods that the temporary differences are expected to reverse.  Temporary 

differences arising on acquisitions result in future income tax liabilities or assets.   
 

Investment tax credits 
The Corporation is entitled to Canadian federal and provincial investment tax credits that are earned as a percentage of 

eligible current and capital research and development expenditures incurred in each taxation year.  Investment tax credits are 

accounted for as a reduction of related expenses or capitalized costs in the period during which the credit is realized or the 

expenditures are incurred, provided there is reasonable assurance of realization. 
 

Stock option plan 

The Corporation has a stock option plan as described in Note 6.  The Corporation would record an expense for stock options 

issued based on the fair value at the date of grant, calculated using the Black-Scholes option pricing model.  As there were no 

options granted, there was no impact on earnings from stock options. 
 

Per share amounts 

The Corporation follows the treasury stock method to determine the dilutive effect of stock options.  Under this method, 

basic net earnings (loss) per share are calculated using the weighted average number of common shares outstanding during 

the period.  Diluted earnings per share is calculated on the basis of the weighted average number of common shares 

outstanding during the period plus the additional incremental common shares that would have been outstanding if potentially 

dilutive common shares had been issued using the treasury stock method. 

 

Comprehensive income, equity, financial instruments and hedges 

Effective October 1, 2006, the Corporation adopted certain updated standards set forth in the Canadian Institute of Chartered 

Accountants (“CICA”) Handbook:  Section 1530, “Comprehensive Income”; Section 3251, “Equity”; Section 3855, 

“Financial Instruments – Recognition and Measurement”; and Section 3865, “Hedges”.  Under these standards: 

¶ Financial assets are classified as loans and receivables, held-to-maturity, held-for-trading and available-for-sale.  Loans 

and receivables include all loans and receivables except debt securities, and are accounted for at amortized cost.  Held-

to-maturity classification is restricted to fixed maturity instruments that the Corporation intends and is able to hold to 

maturity, and is accounted for at amortized cost.  Held-for-trading instruments are recorded at fair value on the balance 

sheet, with realized and unrealized gains and losses reported in net income.  The remaining financial assets are classified 

as available-for-sale.  These are recorded at fair value, with unrealized gains and losses reported in a new category on 

the balance sheet under shareholders’ equity called accumulated other comprehensive income (“AOCI”). 

¶ Financial liabilities are classified as either held-for-trading or other.  Held-for-trading instruments are recorded at fair 

value with realized and unrealized gains and losses reported in net income.  Other instruments are accounted for at 

amortized cost, with gains and losses reported in net income in the period that the liability recognition is reversed. 

¶ Derivative instruments (“derivatives”) are classified as held-for-trading unless designated as hedging instruments.  All 

derivatives are recorded at fair value on the balance sheet.  For derivatives that hedge the changes in fair value of an 

asset or liability, changes in the derivatives’ fair value are reported in net income and are substantially offset by changes 

in the fair value of the hedged asset or liability attributable to the risk being hedged.  For derivatives that hedge 

variability in cash flows, the effective portion of the changes in the derivatives’ fair value are initially recognized in 

other comprehensive income (“OCI”), and the ineffective portion is recorded in net income.  Amounts temporarily 

recorded in AOCI will subsequently be reclassified to net income in the periods when net income is affected by the 

variability in the cash flows of the hedged item. 

These standards have been applied prospectively, and accordingly had no impact on prior years’ financial statements.  The 

Corporation has designated its portfolio of marketable securities acquired during 2007 as held-for-trading.  The 

Corporation’s marketable securities are carried at fair value on the balance sheet, with any changes in the fair value of held-

for-trading financial assets recognized in net income.  Fair value is determined by reference to published price quotations.  

The Corporation does not have any derivative financial instruments.  During fiscal 2007, the Corporation recorded an 

unrealized loss of $3,905 relating to marketable securities, which is included in general and administrative expenses. 

 

Future accounting pronouncements 

 

Variable interest entity standards 

In September 2006, the Emerging Issues Committee issued Abstract No. 163, “Determining the Variability to be Considered 

in Applying AcG-15” (“EIC-163”).  This guidance provides additional clarification on how to analyse and consolidate a 

variable interest entity (“VIE”).  EIC-163 concludes that the “by-design” approach should be the method used to assess 

variability that is created by risks the entity is designed to create and pass along to its interest holders when applying VIE 
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standards.  The “by-design” approach focuses on the substance of the risks created over the form of the relationship.  The 

guidance may be applied to all entities (including newly created entities) with which an enterprise first becomes involved, 

and to all entities previously required to be analyzed under the VIE standards when a reconsideration event has occurred, 

relating to fiscal years beginning on or after January 1, 2007.  The implementation of this guidance had no impact on the 

Corporation’s financial statements. 

 

Capital disclosures 

In December 2006, the CICA issued Section 1535, “Capital Disclosures”.  This Section establishes standards for disclosing 

information about an entity’s capital and how it is managed.  This Section applies to interim and annual financial statements 

relating to fiscal years beginning on or after October 1, 2007.  The Corporation is assessing the impact this may have on its 

financial statements. 

 

Financial instruments 

In March 2007, the CICA issued Section 3862, “Financial Instruments – Disclosures”, which replaces Section 3861 and 

provides expanded disclosure requirements that provide additional detail by financial instrument and liability categories.  

This standard harmonizes disclosures with International Financial Reporting Standards (“IFRS”).  This Section applies to 

interim and annual financial statements relating to fiscal years beginning on or after October 1, 2007, and is not expected to 

have a material impact on the Corporation’s financial statements. 

 

In March 2007, the CICA issued Section 3863, “Financial Instruments – Presentation” to enhance financial statement 

readers’ understanding of the significance of financial instruments to an entity’s financial position, performance and cash 

flows.  This Section establishes standards for presentation of financial instruments and non-financial derivatives.  It deals 

with the classification of financial instruments, from the perspective of the issuer, between liabilities and equity, the 

classification of related interest, dividends, interest, losses and gains, and the circumstances in which financial assets and 

financial liabilities are offset.  This standard harmonizes disclosures with IFRS.  This Section applies to interim and annual 

financial statements relating to fiscal years beginning on or after October 1, 2007, and is not expected to have a material 

impact on the Corporation’s financial statements. 

 

Inventories 

In June 2007, the CICA issued Section 3031, “Inventories”, which replaces Section 3030 and harmonizes the Canadian 

standard related to inventories with IFRS.  This Section provides more extensive guidance in these areas:  the determination 

of cost, including allocation of overhead; narrowing of permitted cost formulas; requirements for impairment testing; and 

expansion of disclosure requirements to increase transparency.  This Section applies to interim and annual financial 

statements relating to fiscal years beginning on or after January 1, 2008, and is not expected to have a material impact on the 

Corporation’s financial statements. 

 

IFRS 

In May 2007, the CICA published an updated version of its “Implementation Plan for Incorporating [IFRS] into Canadian 

GAAP”.  This plan includes an outline of the key decisions that the CICA will need to make as it implements the strategic 

plan for publicly accountable enterprises that will converge Canadian GAAP with IFRS.  It is anticipated that the decision on 

the changeover date from Canadian GAAP to IFRS will be made by March 31, 2008. 

 

Accounting changes 

In July 2006, the CICA revised Section 1506, “Accounting Changes”, which requires that: 1) voluntary changes in 

accounting policy are made only if they result in the financial statements providing reliable and more relevant information; 

2) changes in accounting policy are generally applied retrospectively; and 3) prior period errors are corrected retrospectively.  

Section 1506 is effective for fiscal years beginning on or after January 1, 2007.  The implementation of this guidance is not 

expected to have a material impact on the Corporation’s financial statements. 
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3. CAPITAL ASSETS 

 2007 

 

Cost 

$ 

Accumulated 

Amortization 

$ 

Net Book 

Value 

$ 

Software assets 2,007,254 (60,000) 1,947,254 

    

Computers and office equipment 571,414 (417,110) 154,304 

Leasehold improvements 116,115 (56,227)       59,888 

 687,529 (473,337) 214,192 

 

 2006 

 

Cost 

$ 

Accumulated 

Amortization 

$ 

Net Book 

Value 

$ 

Software assets 1,296,191 (20,000) 1,276,191 

    

Computers and office equipment 510,964 (365,530) 145,434 

Leasehold improvements 116,115 (38,315)       77,800 

 627,079 (403,845) 223,234 

 

Leasehold allowances received during 2006 of $43,107 and during 2004 of $87,100 have been deferred and are being 

amortized over the 5 year lease term.  Amortization of software assets during the year was $40,000 (2006 – $28,503).  

During the year ended September 30, 2007, certain previous claims for the federal and provincial investment tax credits were 

reassessed by the Canada Revenue Agency.  Consequently, the previous years’ reduction of the software assets by the 

investment tax credits has been adjusted by $294,393, with a corresponding decrease in the future tax asset of $200,338 and 

in accounts receivable of $94,055.  These adjustments have been recorded in 2007 as a change in estimates for accounting 

purposes. 

 

4. REVOLVING CREDIT FACILITY 
 

The Corporation had a demand line of credit available to a maximum of $500,000 as at September 30, 2007, subject to 

monthly margining thresholds and annual review.  Drawings bear interest at 1% above the bank’s prime lending rate with 

interest payable monthly.  The line of credit is subject to a working capital ratio test on a quarterly basis.  The ratio as of 

September 30, 2007 was not in compliance with the stated minimum.  Management is implementing a plan to bring the ratio 

back into compliance.  Security is provided by a first charge over all of the Corporation’s assets and a limited guarantee by 

specific officers of the Corporation in the amount of $250,000.  As at September 30, 2007, there was $431,733 (2006 – 

$304,111) drawn under the facility. 
 

5. LOANS PAYABLE 

The loans payable consist of an advance received from officers of the Corporation, which is secured by promissory notes that 

bear interest at the rate of interest charged from time to time by the Bank of Montreal to its personal line of credit customers 

plus any insurance premium which may be payable.  The advances are repayable 12 months after the officers provide written 

request for payment.  As at September 30, 2007, the officers have not requested payment, and consequently, the loans have 

been classified as non-current liabilities (2006 - $50,000 included in accounts payable).  Included in interest expense is 

$5,488 (2006 - nil) paid to the officers of the Corporation. 

 

6. SHARE CAPITAL 
 

i)  Authorized   

  Unlimited number of common shares   

  Unlimited number of preferred shares of one or more series   
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ii)  Common shares issued and outstanding Number Amount 

 of shares $ 

  Balance, September 30, 2005 25,789,928 3,031,724 

   Private placement 3,602,500 295,450 

  Balance, September 30, 2006 29,392,428 3,327,174 

   Private placement 1,500,000 105,000 

  Balance, September 30, 2007 30,892,428 3,432,174 

 

iii)  Stock option plan 

The Corporation is authorized to grant stock options to directors, officers and employees for up to 10% of the number of 

common shares outstanding.  Options may be granted for periods up to 5 years at prices based upon the Corporation’s 

trading price on the date of issue.  No stock options were granted, exercised or outstanding in 2007 or 2006.   

 

7. INCOME TAXES 

The components of the future income tax asset amounts as at September 30, 2007 and 2006 are as follows: 

 

 2007 2006 

 $ $ 

Excess of carrying value over tax basis (309,952) (266,000) 

Future benefit of current and prior years’ losses 996,489 1,074,000 

Investment tax credits  91,000  242,875 

 777,537 1,050,875 

 

As at September 30, 2007, the Corporation had investment tax credits of approximately $91,000 available to reduce taxes 

otherwise payable, and non-capital losses of approximately $3.3 million available to be carried forward to reduce future 

taxable income.  The benefit of these credits and losses has been recognized in the consolidated financial statements.  The 

credits and losses expire between 2008 and 2027. 
 

Income tax expense differs from the amounts which would be obtained by applying the combined federal and provincial 

statutory income tax rate to the respective years’ earnings before income taxes. The following schedule explains the 

differences between the expected and actual tax expense (recovery): 
 

 2007 2006 

 $ $ 

Earnings before income taxes 53,789 149,079 

Expected income taxes – statutory rate of 33.67% (2006 - 35.11%) 18,000 52,000 

Effect of tax rate changes 101,000 30,000 

Adjustments to tax pools and other     (46,000) (2,000) 

Provision for future income taxes 73,000 80,000 

 

8. COMMITMENTS 
 

The Corporation is committed to the following minimum annual payments for office leases: 

 $ 

2008 151,884 

2009 110,901 

2010 62,284 

2011 26,207 
 

9. RELATED PARTY TRANSACTIONS 

 

During February 2007, management of the Corporation purchased 1,500,000 common shares from treasury by way of private 

placement at $0.07 per share, for total proceeds of $105,000.  In December 2005, management of the Corporation 

participated in a private placement to purchase 2,000,000 common shares for $160,000, as part of a total private placement 

of 3,122,500 common shares for $265,000. 
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Glenbriar entered into a debt settlement agreement with Platinum Communication Corporation (TSX-V: PCS) in July 2007, 

by which Platinum issued 390,538 Common Shares at $0.22 per share in settlement of debt obligations owed to Glenbriar of 

$85,918.  The last closing price for Platinum’s Common Shares on the TSX Venture Exchange prior to the date of the 

settlement agreement was $0.23 per share.  Robert D. Matheson is an officer, director, and shareholder of both companies, 

and this settlement was approved by the disinterested directors of both companies.  This debt obligation was incurred prior to 

Mr. Matheson becoming a related party to Platinum.  As at September 30, 2007, the fair value of the Platinum investment 

was $82,013.  Accordingly, an unrealized loss of $3,905 was recorded during the year ended September 30, 2007. 

 

10. FINANCIAL INSTRUMENTS 
 

The carrying values of the Corporation’s accounts receivable and accounts payable approximate their respective fair values 

due to their short term maturity.  As the Corporation’s revolving credit facility and loans payable bear interest at floating 

market rates, the respective carrying values approximate fair value. 
 

Credit risk 

The Corporation is exposed to normal credit risk from customers.  The Corporation minimizes concentrations of credit risk 

by maintaining a wide customer base spread across differing industries. 
 

Interest rate risk 

The Corporation is exposed to interest rate risk on any outstanding drawings on the demand credit facility and loans payable. 
 

Foreign exchange risk 

A portion of the Corporation’s sales are denominated in foreign currency.  The Corporation has no contracts in place to 

mitigate this exposure. 

 

11. SUPPLEMENTARY CASH FLOW INFORMATION 
 

 2007 2006 

 $ $ 

Changes in non-cash working capital:   

 Accounts receivable 74,429 (265,647) 

 Prepaid expenses 23,574 (10,294) 

 Inventory 8,007 39,723 

 Accounts payable and accrued liabilities (90,095) 257,864 

 Deferred revenue 6,697 (2,968) 

 Deferred leasehold allowances -      1,700 

 22,612 20,378 

   

Cash interest paid 36,125 15,380 

Cash taxes paid - - 

 

Non-cash transactions: 

(1) During the year, the Corporation settled an outstanding account receivable in the amount of $85,918 in exchange for 

marketable securities in the same amount (see note 8). 

(2) Refer to note 3 for increase in software assets and decrease in future tax assets and accounts receivable. 

 

12. COMPARATIVE FIGURES 

 

Certain comparative figures have been reclassified to conform with the current year’s presentation. 


